THE RISING ENTREPRENEUR

(PROPERTY MANAGEMENT)

Any Time, Any Place.

In the dynamic arena of property
management, Benjamin Chuah, a
visionary leader and the Founder and
CEO of HOMEST, emerges as a notable
figure at the age of 26 in the year 2023.
With formidable background spanning
eight years, Benjamin initiated his
journey in property management during
his university years, fostering a depth of
experience that belies his youthful age.

The mission and vision of HOMEST

under Benjamin's  stewardship
exemplify a commitment to
excellence.

The vision is clear and
ambitious: To establish

the company as the

foremost trusted partner
for real estate investor.

This is to be achieved through the
development of innovative investment
methods finely tuned to meet the
evolving needs of the new generation.
The mission, equally robust, revolves
around fortifying trust and client
relationships through the meticulous
delivery of high-quality products and
services assurance.

HOMEST distinguishes itself by
offering a comprehensive
suite of services, positioning

the company as the
quintessential one-stop
solution for discerning

property investors.

BENJAMIN CHUAH

From end-to-end solutions encompassing renovations, tenancy leasing, to daily and
weekly management, the company offers a sophisticated array of services. lIts
operational reach extends across the Klang Valley and Penang, specializing in property
management for both long-term stays and short-term stays, including Airbnb services.
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HOMEST  for

towards
reasons. The company boasts a
commendable high occupancy rate, assuring

Clients gravitate
multifaceted

investors of a consistent and reliable income
stream. Its commitment to a seamless, one-stop
solutions approach ensures a hassle-free
experience for clients, underscoring the
company's reputation for unwavering reliability.

The unique selling proposition (USP) of HOMEST
lies in its provision of full turnkey solutions from A
to Z, encompassing even the minutest details of
service. This, coupled with the company's
unwavering commitment to being service-
oriented, positions HOMEST as a trailblazer in the
industry.

Looking ahead, Benjamin sets forth ambitious
goals for HOMEST, aiming for the brand to be the
primary choice in the minds of investors when
acquiring properties.

Investors can trust that post-investment, the
intricate backend work is seamlessly managed.
Additionally, the company is poised for strategic
expansion, with plans to establish branches not
only across Malaysia but also on a global scale.

Beyond the business realm, readers are
encouraged to perceive Benjamin Chuah not
merely as a visionary leader but as an astute
strategist.

Despite his youth, Benjamin possesses a wealth of
experience, and his entrepreneurial journey is
characterized by a steadfast belief system and a
mindset that have adeptly steered HOMEST
through the intricate landscape of property

management. In navigating the complexities of
the industry, Benjamin's strategic acumen has
been a guiding force, establishing him not just as
a young entrepreneur but as a seasoned architect
of success in the dynamic field of real estate.
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